Name (please print) ____________________

Psych 113—General Psychology

In-Class Activity #8

(8 points)

Participate in the activity presented by the professor and then answer the following questions.

1. Describe 3 ways your actions in the previous exercise were socially influenced (i.e., influenced by students/instructor).

2. In light of your recent behavior, what techniques may be effective for salespeople trying to make “the big sale?”

3. As a consumer, what does this exercise reveal about protecting yourself against unscrupulous persuaders?

